[image: image1.png]G
(Gyssige





Destination Growth ’09 – survive and thrive 

The East of England’s flagship business event by the East of England Development Agency - 3 November 2009 AirSpace, Duxford, Cambridgeshire

Sponsorship opportunities 

Background

Destination Growth is exclusively for ambitious small to medium-sized business leaders in the East of England.   Hosted by the East of England Development Agency (EEDA), the flagship event aims to not only inspire business leaders but also provide them with the practical tools to turn their ideas into capital and accelerate growth. This year’s event is specifically focused on giving entrepreneurs the confidence to not only survive, but to thrive in the economic downturn.

Destination Growth ’09 is expected to attract 1,000 of the region’s business leaders who will have the opportunity to hear from approximately 30 top international speakers and business experts.  Previous speakers have included:

· Jerry Greenfield – co-founder of Ben and Jerry’s Homemade Ice Cream

· Jacqueline Gold – chief executive of Ann Summers

· Dr Edward de Bono – world’s leading authority on creative thinking

· Doug Richard – founder Library House and former dragon on Dragon’s Den

The 2007 event secured over 200 pieces of media coverage and picked up four gold and silver awards at the 2008 Chartered Institute of Public Relations (CIPR) PRide awards.
Delegate and speaker feedback from 2007 includes:

“World class, I’d love to come again”
“Slick event, great speakers”
“Very valuable and for the first time I feel really connected into our area 
(Hannah Forbes, Director, Optimise Limited)

“I speak at hundreds of events, but Destination Growth is the most professional event I have ever attended”  
Gerald Ratner

Target audience

· 1,000 of the region’s small and medium-sized enterprises (SMEs) including social enterprises, defined as:

· employing less than 250 employees

· over £250,000 turnover per annum

· senior decision makers (must be director level or above)
· Only one person per company permitted
Programme 
The event will consist of a dynamic programme that inspires and delivers practical advice to businesses. The programme will include insights and perspectives from internationally recognised speakers and workshop sessions led by industry experts.

Delegates choose from a selection of 28 workshops and seminars, creating their own personal development programme.  

Marketing
Destination Growth ’09 will be marketed to leaders from the region’s SME community.  An intensive direct marketing campaign, launching in June and finishing in October, will target over 10,000 business leaders.

In addition, EEDA will be working closely with partners to encourage them to market Destination Growth to their contacts, thus widening the reach of Destination Growth further. 

A PR campaign will target regional and national media – Destination Growth ‘07 secured over 200 pieces of coverage.

Own a stream

Sponsor one of the four streams – finance; innovation; sales and marketing; or leadership.  There are four seminars and three workshops within each stream (see programme for more detail), giving sponsors the potential to directly engage with all delegates.  

As a theme sponsor, you will receive the following benefits:


Marketing /profile raising opportunities
Prior to the event
· Your logo on all marketing materials promoting that particular stream – e.g. a direct marketing postcard on each stream will be created (Note that Destination Growth will be marketed to a database of approximately 10,000 SME business leaders in the East of England)
· Your logo and a company profile on the event website (two locations – the ‘sponsors’ page and on the seminar information page)

On the day

· All rooms that host your stream sessions will display your company name and logo
· Company profile and logo will appear in the delegate book, which all delegates will receive on arrival
· You have the opportunity to introduce each of the seminars within your chosen stream (three minutes for each seminar).  These seminars host between 90-250 delegates.  

Guest passes

As a sponsor of a stream, you will receive five VIP passes which allow access to the whole event including keynote speakers and seminars as well as the exhibition and networking area.  These can be used to invite guests that meet the delegate criteria.  VIP tables will be reserved at the front of the main plenary keynotes for these guests.  

Exhibition
You will receive one exhibition stand as well as five exhibitor passes that will have access to the exhibition area only.  These passes will not permit access to the seminars or workshops.   

For the above we are seeking a contribution of £10,000.
Host the networking lunch
At lunchtime all delegates, speakers, exhibitors and staff will be given ‘lunch in a bag’ which will consist of food from the region.  

As the sole sponsor of the networking lunch, you will receive the following benefits:

Prior to the event

· Your logo and a company profile on the event website (two locations – the ‘sponsors’ page and on the seminar information page)
· Your logo and branding will also appear on promotional material, where the networking lunch is promoted.
On the day

· Company profile and logo will appear in the delegate book, which all delegates will receive on arrival
· Your logo will be printed onto all lunch bags (approximately 1400).  
· One promotional insert can be added into each lunch bag. 

Guest passes

As a sponsor of the networking lunch, you will receive three VIP passes which allow access to the whole event including keynote speakers and seminars as well as the exhibition and networking area.  These can be used to invite guests that meet the delegate criteria.  VIP tables will be reserved at the front of the main plenary keynotes for these guests.  

Exhibition stand

You will receive a space for your own exhibition as well as two exhibitor passes that will have access to the exhibition area only.  These passes will not permit access to the workshop sessions.   

For the above we are seeking a contribution of £5,000.

Host the wine and canapé reception
After the closing keynote, delegates will be invited to stay-on at Destination Growth for wine and canapés, this will enable them to complete any final networking and have a last look at the exhibition stands.  
As the sole sponsor of the wine and canapé reception, you will receive the following benefits:

Prior to the event

· Your logo and a company profile on the event website (two locations – the ‘sponsors’ page and on the seminar information page)
· Your logo and branding will also appear on promotional material, where the reception is promoted.
On the day

· Company profile and logo will appear in the delegate book, which all delegates will receive on arrival
· Two exhibitor passes that will have access to the exhibition area only.  These passes will not permit access to the workshop sessions.   
· You can provide branded t-shirts with your logo for the waiting staff to wear
· Richard Ellis, EEDA’s chair, will announce that you are sponsoring the reception as he invites people to stay-on.
Guest passes

As sponsor of the reception, you will receive two VIP passes which allow access to the whole event including keynote speakers and seminars as well as the exhibition and networking area.  These can be used to invite guests that meet the delegate criteria.  VIP tables will be reserved at the front of the main plenary keynotes for these guests.  

For the above we are seeking a contribution of £2,500.

Your own meeting point
Networking sits at the heart of Destination Growth ’09.  At any one time there will be a minimum of 200 delegates in the exhibition and networking area.  During the opening, closing and lunchtime sessions there will be 1,000 delegates in the exhibition and networking area.

Sponsors are invited to host their own designated meeting point (see graphic).  The meeting point will be located around the exhibition area and will feature comfy seating and a screen for you to either display your logo or a presentation/video.

As a sponsor of a meeting point, you will receive the following benefits:

Prior to the event

· Your logo and a company profile on the event website (two locations – the ‘sponsors’ page and on the networking page)
· Your logo and branding will also appear on promotional materials where networking is specifically promoted
· The meeting point will be named after your company, and we will be actively encouraging delegates to use the meeting point as a specific place to meet-up with other delegates.  (We will be encouraging delegates to network with each other prior to the event via LinkedIn)
On the day

· Company profile and logo will appear in the delegate book, which all delegates will receive on arrival
· Two exhibitor passes that will have access to the exhibition area only.  These passes will not permit access to the workshop sessions.   
· Your meeting point will be branded with your company logo, and you have the opportunity to show a video or presentation. 

Guest passes

As a sponsor of a meeting point you will receive two VIP passes which allow access to the whole event including keynote speakers and seminars as well as the exhibition and networking area.  These can be used to invite guests that meet the delegate criteria.  
Contribution
Seating area only (please see graphics) - £1,200

Seating area with plasma screens (please see graphics) - £1,500

Internet café 

There is the opportunity to set-up an Internet café which delegates can use as a virtual office whilst at the event.  The sponsor may also like to use the café as an opportunity to demonstrate a product or service that is relevant to IT.

As the sponsor of the Internet café you will receive the following benefits:

Prior to the event

· Your logo and branding will appear on the event website – marketing launches in June 2009 (two locations – the ‘sponsors’ page and on the ‘programme’ page)
· Your logo and branding will also appear on promotional material where the Internet café is promoted.

On the day

· Company profile and logo will appear in the delegate book, which all delegates will receive on arrival.

· Two exhibitor passes that will have access to the exhibition area only.  These passes will not permit access to the workshop sessions
· The Internet café will be branded with your company logo.
Guest passes

As the sponsor of the Internet café you will receive two VIP passes which allow access to the whole event including keynote speakers and seminars as well as the exhibition and networking area.  These can be used to invite guests that meet the delegate criteria.  

Contribution
£5,000

Exhibition stand

Destination Growth will feature a lively networking and exhibition area within the museum at Airspace.  The exhibition has space for 50 stands – these are being prioritised for agencies who provide business support services.  The remaining stands will be sold on a first-come first-served basis.

The Destination Growth programme has been created to ensure that there will be a minimum of 200 delegates networking and viewing the exhibition area at any one time.  In addition there will be 1,000 delegates in the exhibition area at the opening, lunch, and closing times, and at the wine and canapé reception.
Through purchasing an exhibition stand you will receive:

· One stand

· 50 words on the event website

· 50 words in the delegate book

· Two exhibitor passes – please note: these passes do not permit access to the seminar and workshop speeches.  
Contribution
£750 (excluding VAT)
If you would like to discuss these opportunities further, please contact Gemma Brown (gemmabrown@eeda.org / 01223 484533)
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